(SAMPLE FORMAT)

Name

Street Address








Phone #

City, State, Zip








Cell #











email address


Objective:  (Not required or necessary unless you want one. If you do include one, keep it simple)

Professional Experience:

Company Name






Dates of Employment

Regional Vice President  





Dates in this role

General Manager responsible for a market that generates $50 million in revenue.  Profit and Loss ownership for 21 branch locations across a 3 state territory.   Direct supervision of 11 sales professionals and 45 staff.   

· Improved regional profitability from 2.1% to 5.9%.

· Restructured sales organization resulting in a margin increase of 100 basis points.

· Increased new business revenues by $10.25 million.

· Implemented 5 new Vendor on Premise accounts during the past year.

Area Manager






Dates in this role
Profit and Loss responsibility for 10 branch locations and $20 million in revenue.

· Star Performer Award – given to top three area managers based on profitability.

· Increased revenue from $15 million to $20 million

· Improved average GM% from 22.4% to 26%

Next Company Name





Dates of Employment

TITLE

Overview of responsibilities in paragraph form like above

· Bulleted accomplishments (measurable)

Next Company Name





Dates of Employment

TITLE

Overview of responsibilities in paragraph form like above

· Bulleted accomplishments (measurable)

Education:

References  furnished  upon  request

Professional Summary:  (This is a SAMPLE SUMMARY.  Please make yours applicable to your experience) Strong closer who builds long-lasting business relationships.  Consistently exceeds sales quotas through new account development and effective penetration of existing accounts.  Builds strong business case and champions new programs with customers.  Highly perceptive listening and people skills.  Able to team sell with colleagues.  Finds clear and effective solutions to problems and overcomes challenges.  Strategic thinker seeking opportunities to sell, develop and service key accounts for progressive business-to-business company.             











